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R. STAHL ata glance

Sector

Safetytechnologyforhazardousareaslikechemical

plants, oilandgas installations, pharmaceutical

factories, etc.

Market share Some12%, no. 2 in theworldmarket

Staff Some1,250employeesworldwide(withoutapprentic.)

53%39%

8%

Shareholder structure

Sales EUR 212m 

Pre-tax earnings(EBT) EUR 24.6m 

Market cap* ~ EUR 190m

Tradingvolume ~ TEUR 200/day

Key Data 2007

Founding

families

Free float

Treasury shares

* Status:  Feb. 2008

07.2008 page 2©  R. STAHL AG | Highclere



R. STAHL evolution
EBT withmilestones
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Restructuring, innovationdrive, processdesign bystaffteams

Strategic repositioningof

material handlingactivitiestosystembusiness

Saleofmaterial handlingactivities

Focus on thestrategicevolutionof

safetytechnologybusiness

Growth surge

IT unitdivested(EUR 1.5m)

In EURm
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Principlesofexplosionprotection

Electromechanics

Separatingsparksandexplosive

gas/mixturebycontainment

Electronics

Avoidsparkformation(orstrictlylimit

sparkenergy) throughelectronics

(intrinsicsafety)

2 standardsworldwide

IEC NEC

worldwidestandardised

Global products
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Exampleofuse
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Market position

II. Customers

Nocustomer

contributesmore

than3% ofthe

salesvolume

IV. Substitution

Electrotechnologyissubstituted

partially/ toa limited extentby

electronics.

ĔR. STAHL hasboth

technologies

I. Suppliers

Little dependency

III. Competition

High barriertomarketentry:

- Standards, complicated

approvalprocedures

- Large assortment

- Wide productrange

- Small order quantities
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Business model / distributionchannels

Plant contractors
LURGI, KELLOGG, LINDE, BECHTEL

PLANT
(e. g. chemical, gas, pharmaceutical)

BASF, SHELL, EXXON, BIOCON

Installation
Lanxess, InfraServ

Percentageofcostsex-products

1,5-2%
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equipment

business

Mechanical

engineering

85% 15%

System

integrators

Marine industry
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Milestones2007

>200 millionEuro salesmarkexceeded

Growth in salesby27% 

>Sales rate ofshipsupplyindustryfrom8% to11% enhanced

>Sales in Asiaincreasedby77%

>Competence in systembusinessstrengthend

>Capacityatthemainfactoryin Waldenburg enlarged

>Operational EBT margin> 10%

>Dividend risenfrom0.90 to1.10 ú
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* adjusted by 1.5 úm for IT-divestment
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Targets upto2011

System business

Expandingmarket

sharesin North 

America/Asia

New industries

> ú300 millionrevenues

> Growth of sales volume in 

Asia and America

> Pre-tax income margin 10%

> Continuous increase in 

earnings per share
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Growth strategy
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Growth in systembusiness

Expanding

in North 

America/ 

Asia

New 

industries

system

business
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